	

	RAB Launches Its Online Training Academy 

New York, New York – January 30, 2006 -- The Radio Advertising Bureau (RAB) has launched the Online Training Academy based on proven, street-tested content from its Radio Training Academy.  The RAB has trained over 6,000 salespeople through its Radio Training Academy in Dallas, Texas, and its Extension Program. The new online program gives Radio station managers and sellers another option in RAB Academy training.

The Online Training Academy incorporates video from the RAB Radio Academy trainers, workbook exercises, and sample video and audio role-plays.  Each online lesson takes about 30 minutes to complete.  Radio sellers may choose to go straight through all the lessons in a few days, or cover one or two lessons a week over a longer period of time.

Quizzes are online at the end of every lesson, and feedback on the understanding of core concepts is communicated to the salesperson and the salesperson’s manager.

“Better-trained sellers write more orders, larger orders, more often,” explains Gary Fries, President and Chief Executive Officer, RAB.  “Sales managers who have sellers not reaching their full potential, will find that RAB training can help those people elevate their sales skills and increase their sales results.”  

“Our new system of communicating key Radio sales concepts online will allow mangers to provide promising salespeople with exceptionally strong training anytime and anywhere there is a computer,” observed Mike Mahone, Executive Vice President, Services, RAB.

The RAB Radio Training Academy is based in Dallas, Texas, and offers a variety of sales and management courses at beginner and advanced levels.  In addition, the Academy also provides Off-Campus Extension Programs.  For information on any of the RAB Training Academy programs, call 972-753-6756.
The Radio Advertising Bureau (RAB) is the sales and marketing arm of the Radio industry with nearly 7,000 members including close to 6,000 stations in the U.S., and over 1,000 associate members in networks, representative firms, sales, and international organizations.
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